There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly
speculative and there is risk of the total loss of your investment. See disclosures at the beginning.

SEC Legend-Regulation D Offerings
Memoranda regarding the offerings for PetCure Oncology, LLC. described in this email will be filed with the Securities and Exchange Commission(“SEC”).
These offerings may only be purchased by accredited investors as defined in Rule 501(a) of Regulation D of the Securities Act of 1933, as amended. The SEC
typically will not review, and will not qualify, those memoranda. The SEC does not approve, pass upon the merits, or pass upon the accuracy or completeness
of the information in such memoranda. If you are an accredited investor, you may obtain a copy of the memoranda for PetCure Oncology, LLC. here.
Liquidity Risk-Regulation D Offerings
Investment in PetCure Oncology, LLC. have a high degree of risk including the lack of a market for their securities, as well as other risks common to
Regulation D investments generally, including, but not limited to, other substantial restrictions on transferability, making this investment highly illiquid.
PetCure Oncology, LLC. can make no assurances about the success of their products, licensing or marketing efforts, any plans to make their securities liquid
at any time, if ever, or their ability to eventually qualify for a listing on a national, or any other, securities exchange; consequently, investors in PetCure
Oncology, LLC. may lose some or all of their investments.
Forward-Looking Statements
We make statements herein that are considered “forward-looking statements” within the meaning of Section 27A of the Securities Act of 1933, as amended
(the “Securities Act”), which are usually identified by the use of words such as “anticipates,” “believes,” “estimates,” “expects,” “intends,” “may,” “plans,”
“projects,” “seeks,” “should,” “will,” and variations of such words or similar expressions. We intend for these forward-looking statements to be covered by the
safe harbor provisions for forward-looking statements contained in the Private Securities Litigation Reform Act of 1995 and are including this statement herein
for purposes of complying with those safe harbor provisions. Similar statements are made in the Offering Circulars or offering memoranda of the companies
mentioned herein. These forward-looking statements reflect, as applicable, our or mentioned companies’ current views about plans, intentions, expectations,
strategies and prospects, which are based on the information currently available to they or us and on assumptions they or we have made. Although they or
we believe that such plans, intentions, expectations, strategies and prospects as reflected in or suggested by those forward-looking statements are
reasonable, they or we can give no assurance that such plans, intentions, expectations or strategies will be attained or achieved. Furthermore, actual results
may differ materially from those described in the forward-looking statements and will be affected by a variety of risks and factors that are beyond their or our
control. For further discussion of the factors that could affect outcomes, please refer to the risk factors set forth in the “Risk Factors” sections of the Final
Offering Circular of Regulation A+ Offerings or the memoranda of the Regulation D Offerings. They or we assume no obligation to update publicly any
forward-looking statements, whether as a result of new information, future events or otherwise.
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This Presentation (the “Presentation”) contains sensitive business and financial information. It is being delivered on behalf of the Company by Boustead
Securities LLC (“BSL”). The sole purpose of this Presentation is to assist the recipient in deciding whether to proceed with a further inquiry of the Company.
This Presentation does not purport to be all-inclusive or to necessarily contain all the information that a prospective investor may desire in evaluating a
possible business transaction with the Company.
By accepting this Presentation, the recipient agrees to keep confidential the information contained herein or made available in connection with any further
inquiry of the Company. This Presentation may not be photocopied, reproduced or distributed to others at any time without the prior written consent of
BSL. Upon request, the recipient will promptly return all materials received from the Company or BSL (including this Presentation) without retaining any
copies thereof, all in accordance with the Confidentiality Agreement.
This Presentation has been prepared for informational purposes relating to this transaction only and upon the express understanding that it will be used
only for the purposes set forth above. Neither the Company nor BSL makes any express or implied representation or warranty as to the accuracy or
completeness of the information contained herein or made available in connection with any further investigation of the Company. Each of the Company
and BSL expressly disclaims any and all liability which may be based on such information, errors therein or omissions there from. The recipient shall be
entitled to rely solely on the representations and warranties made to it in any definitive agreement and the due diligence that recipient conducts.
In furnishing this Presentation, neither the Company nor BSL undertakes any obligation to provide the recipient with access to any additional information.
This Presentation shall neither be deemed an indication of the state of affairs of the Company nor constitute an indication that there has not been any
change in the Company or affairs of the Company since the date hereof, nor an indication that BSL has performed any due diligence on the Company or its
affairs.
This Presentation does not constitute an offer to sell or solicitation of an offer to buy securities in any jurisdiction where, or to any person to whom, it is
unlawful to make such offer or solicitation in such jurisdiction.
This Presentation includes certain statements, estimates and projections with respect to the anticipated future performance of the Company. Such
statements, estimates and projections are based on significant assumptions and subjective judgment concerning anticipated results. These assumptions and
judgments are inherently subject to risks, variability and contingencies, many of which are beyond the Company’s control. These assumptions and
judgments may or may not prove to be correct and there can be no assurance that any projected results are obtainable or will be realized. Actual results
likely will vary from those projected, and such variations may be material. In addition, this Presentation does not describe certain risks associated with the
Company’s business.
All communications or inquires relating to the Company or this Presentation should be directed to the representative of Boustead Securities LLC. No
personnel at the Company may be contacted directly unless expressly permitted by Boustead Securities LLC. © 2019 Boustead Securities, LLC. All rights
reserved.
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The Company’s primary objectives are to operate its six veterinary cancer centers (“facilities”) and to develop new facilities that operate profitably.
There can be no guarantee that the Company’s strategic objectives will be realized, or that its current clinics will continue to be profitable.
There can be no assurance that the Company’s oncological procedures will become widely accepted or a preferred method for the treatment of
malignant pet tumors.
There is, and can be no guarantee, of any specific outcome or result of any treatment performed by the Company, including, but not limited to,
extended lifespan or quality of life.
The Company’s oncological procedures have not been proven to extend patient lives, or quality of life, either in absolute or relative terms, relative to
alternative treatments that may be available to pets, including leaving the apparent condition untreated.
The Company’s treatments may not be cost effective relative to alternative treatments or modalities.
The Company’s treatments do not have any intellectual property protection in any jurisdiction, Other clinicians or companies maybe able to copy
and/or improve upon the Company’s treatments and procedures which could impair its ability to operate profitably.
There can be no assurance that patient volumes, revenue per procedure, costs per procedure, and fixed overhead at its six facilities currently
operated by the Company in operation will grow or be maintained at current levels.
There can be no assurance that new facilities which the Company may develop will have patient volumes, revenue per procedure, costs per
procedure, and fixed overhead similar to any of six facilities currently operated by the Company. These facilities may not generate any patient
volumes.
The Company has made certain assumptions with respect to the cost of new facilities the Company may develop. The actual costs of developing a
specific facility may vary substantially from those assumptions which may adversely affect their respective profitability.
The Company intends to pursue opportunities to develop new facilities in conjunction with specialty veterinary hospitals located in major
metropolitan areas. It is the Company’s view that there is a strong positive correlation with such program locations and higher development costs.
Consequently, developing new facilities in conjunction with specialty veterinary hospitals in major metropolitan locations may require a higher level
of capital expenditures more capital than other facilities it may seek to develop, with concomitantly greater risk to your potential investment in the
Company.
Moreover, competitors, some of which may have greater financial resources or an ability to attract or retain qualified clinical personnel, may be
considered more attractive business partners than the Company, especially with respect to specialty veterinary hospitals with which the Company
seeks as partners in the development of new veterinary cancer care facilities in major metropolitan locations.
The Company anticipates that it will be able to secure specific financing to partially fund the development of new program locations. There can be
no guarantee that the Company will be able to secure any financing of any type, either as working capital for existing operations or to develop new
facilities. Even if additional financing were available to the Company, it may not be offered on terms which it finds acceptable. If the Company is
unable to secure additional financing on acceptable terms, the Company may not be able to achieve its operational objectives or effect expansion at
current or new facilities it may wish to develop in a timeframe advantageous to it or investors in this Offering.
The Company’s ability to maintain and/or expand its operations is dependent on its ability to retain and attract qualified clinical personnel most
particularly veterinary oncologists. There can be no assurance that it will be able to successfully do so; moreover the loss of qualified clinical
personnel may impair the Company’s profitability and your ability to realize a return, if any, on your investment.
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“If it wasn’t for PetCure Oncology, my dog would be dead right now.”
- Richard H. and Bindi, who is still alive four years post-treatment

There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly
speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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1. An estimated 12 million dogs and cats get cancer every year.1
2. Pets are generally more susceptible to cancer than people, making cancer
the number one cause of disease-related deaths in older dogs and cats.2
3. While advanced radiation therapy has been used in human medicine for
decades, it has only recently become available to pets as an emerging
treatment option.3
4. In the U.S., pet spending reached an all-time high of $72.56B in 2018, more
than tripling the $21B spent in 1996. Specifically, veterinary care spending
increased more than any other sub-category with $18.11B in 2018.4

There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly
speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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1. PetCure’s national network of cancer care centers is designed to make
potentially life-saving technology accessible to as many pets as possible.
2. At each location, PetCure has partnered with one of the region’s leading
veterinary specialty practices to provide both traditional cancer care and
advanced radiation therapy, potentially giving pet owners one-stop access to
comprehensive and collaborative cancer care.
3. PetCure clinical teams include board-certified veterinary radiation oncologists,
certified radiation therapists with experience in human medicine, veterinary
technicians and client care specialists. They are supported by a team of cloudbased Pet Advocates, who utilize their experience in veterinary oncology and
client care to guide pet parents through the difficult pet cancer journey.
4. Specifically, PetCure aims to make stereotactic radiation (SRS/SRT) more
accessible to pet owners as there are currently fewer than 25 locations across
the country that offer this treatment for pets.
There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly
speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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Access
• Developed national
network for pet cancer.
• Telemedicine - Live video
consults connect a
PetCure radiation
oncologist with pet
owners or vets in the
country.
• Consumer research and
targeting convert pet
owners with a high likely
propensity to choose
PetCure treatment.

Treatment

Technology

• PetCure developed has
developed a set of clinical
protocols for veterinary
SRS/SRT.
• PetCure has accumulated a
data set of veterinary
SRS/SRT patients in the
world.
• PetCure’s innovative clinical
trials are exploring the
impact of SRS/SRT on pets
and revealing new treatment
opportunities.

• RapidArc and cone-beam CT's in our
treatment machines may enable treatments
to be delivered faster and more precisely
with reduced toxicity and higher quality of
life.1
• The technical platform helps to deliver
efficiency in communication, quality control
and treatment planning.
• The first to install the next generation
linear accelerator called Halcyon that aims
to increase operating efficiency and
increased capacity.2

There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly speculative and there
is risk of the total loss of your investment. Clinical trials may be in early stages. See disclosures at the beginning.
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PetCure utilizes Stereotactic radiation (SRS/SRT), one of the most advanced and
precise radiation therapy in oncology today. 73% of PetCure clients elect SRS/SRT
because it may…1
• Lead to better clinical outcomes
• Be easier on the pet than
(longer life) than conventional RT.
• Be more precise than conventional
conventional RT, chemo or surgery.
RT or chemo, allowing for treatment • Require only 1-3 treatment sessions,
of many tumor types previously
compared to dozens more with
considered untreatable.
conventional RT or chemo.
• Have fewer and less severe side
• Be non-surgical, allowing for easier
effects than conventional RT or
recovery than surgery and
chemo.
eliminating amputation.

There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly
speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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Custom immobilizers are
created for each pet.

Radiation dose targets
tumor at sub-millimeter
precision.

For illustrative purposes only. There is no guarantee that any specific objective will be achieved. Investments may be
illiquid, highly speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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For illustrative purposes only. There is no guarantee that any specific objective will be achieved. Investments may be
illiquid, highly speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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For illustrative purposes only. There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly speculative and there
is risk of the total loss of your investment. Financial numbers are estimated, unaudited and subject to change. See disclosures at the beginning. 12

Digital Hub –

Offers support and Pet Cancer Resources
• Cloud-Based Contact Center staffed 7 days a week
• Our Pet Advocates support Clients and Vets with:
• Emotional Support.
• Basic explanations.
• Direction on diagnostic scans required.
• Acquisition of Medical Records & Imaging.
• Coordination with the doctors and site-level
teams.
• Out-of-town clients are also supported in their
decision with personalized recorded videos
transmitted to both the customer and referring vet.

Slam Ad’s in-bubble ads: text, rich media,
hyperlinks, display and video

PetCure Oncology Clinics –
Six Clinics Located Across the US

Please follow the video link below to see a
former patient at one of our clinics.

There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly
speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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12M

Dogs & Cats
Diagnosed with
Cancer Every Year.1

485k

Pet Owners have the
Resources for Cancer
Treatment.3

50%

Dogs over age 10 die
of Cancer.4

100

180M

Dogs & Cats in the
United States.1

4.8M

Dogs & Cats can Benefit
from Stereotactic Radiation
(SRS/SRT).2

Types of Cancer in
Dogs and Cats.1

For illustrative purposes only. There is no guarantee that any specific objective will be achieved. Investments may be
illiquid, highly speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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1

*Analysis based on data from Bureau of Economic Analysis last revised on May 30, 2018. **Compound Annual Growth Rate.

For illustrative purposes only. There is no guarantee that any specific objective will be achieved. Investments may be
illiquid, highly speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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Veterinary
Services
Industry
Overview

• Americans are increasing the number of pets per family while
children per family has decreased.1
• Industry as a whole was flat in the 2009 recession, compared to
10% decreases in other industries.2
• Veterinarians listed as a top 6 recession-proof profession.
• Customer transactions largely private pay.2
• Highly fragmented with consolidation beginning in the last
couple of years. 2

Veterinary
Services
Industry
Exits3,4

• Compassion-First Pet Hospitals acquired by JAB Holdings B.V. at
an EBITDA multiple of 20.25x in February 2019.
• Veterinary Centers of America (VCA) acquired by Mars, Inc. for
$9.1B at an EBITDA multiple of 17.97x in September 2017.
• PetVet Care Centers, Inc. acquired by Ontario Teachers’ Pension
Plan for an EBITDA multiple of 11x in January 2015.

There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly
speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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Per Clinic
Set-Up

•
•
•
•
•
•

Per Clinic
Cost/Revenue
Structure

Financial Information

•
•
•
•
•
•

Facility sub-lease within specialty hospital partner for up to 20 years.
Install equipment, employ practice director, staff, provide radiation
oncology coverage, market and manage the program,
Incentivize specialty practice partner with revenue sharing.
Machine Cost – Average $400K (used) to $1.5M (new).
Vault Construction - $250K (renovation) to $1.2M (new).
Revenue per case $9K.
Variable cost per treatment is around $2K.
Break-even – around 10 to 15 cases per month – depending on specific
expenses of the site.
Profitability beyond break even increases exponentially with $7K per case
falling to the bottom line.
Capacity – 60 to 70 cases per month (possibly more by adding additional
shifts and increased efficiency.
PetCure’s busiest site averages 28 cases per month and generates over
$3M in revenue and $1.5m EBITDA.
Each new site is expected to add $2M to $3.5M of new revenue.

There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly speculative and there is risk of the total
loss of your investment. Financial numbers are estimated, unaudited and subject to change. See disclosures at the beginning.
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LVS
Milwaukee, WI

SAGE
San Jose, CA

VRIC
Clifton, NJ

PVSEC
Pittsburgh, PA

AVO
Gilbert, AZ
SEVO - Med
Jacksonville, FL

For illustrative purposes only. There is no guarantee that any specific objective will be achieved. Investments may be
illiquid, highly speculative and there is risk of the total loss of your investment. See disclosures at the beginning.

18

•

•

•

We intend to grow our clinics by 50%
pre-IPO. Our next three sites have been
identified.
We aim to conduct our IPO in Q1 2020.
Following our IPO, we plan to add 4-6
locations per year.

Market
Selection

• Market
Dynamics
• Partner Hospital
• Specialist
Alignment

Drive
Awareness

• Vet &
Consumer
• Marketing
• Prof. Education

•

•

We believe our experience in the market
has led to a keen understanding of key
market dynamics and demographics.
We believe have developed an analytic
formula to identify the most profitable
future markets.

Drive Consults

• Internal/External
Referrals
• Contact Center

Drive
Conversion

• Teleconsultations
• Training
• Analytics

There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly
speculative and there is risk of the total loss of your investment. See disclosures at the beginning.

Outcomes &
Patient
Experience

• Clinical Research
• Client
Satisfaction
(NPS)
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Led by Dr. Neal Mauldin, with decades of experience in veterinary
SRS/SRT, PetCure radiation oncologists meet regularly with an
external Scientific Advisory Board to discuss updates to treatment
protocols and standards.
There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly
speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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Scott D. Milligan, Chief Executive Officer
• 25 years of healthcare leadership, development and consulting experience
• Led development of the largest privately-owned radiosurgery network in the U.S.
• VP of technology – led development and operation of the stereotactic radiosurgery business unit
• Ernst & Young senior manager, Healthcare Provider Business Transformation Group
• Pet parent to Huck, an English Golden Retriever
Dr. Neal Mauldin, Chief Medical Officer
• Board-certified veterinarian in internal medicine, medical oncology and radiation oncology – Calgary, Alberta
• Provides remote treatment planning and telemedicine for facilities throughout the PetCure network
• 8 years with Louisiana State University as associate professor, section head therapeutic radiology
• Texas A&M University, Animal Medical Center (NYC), Memorial Sloan Kettering fellowship in radiation oncology
• Pet parent to Allie, a mixed breed rescued during hurricane Allison; Cami, Jenna, Charlotte, and Tuscan, his
rescued Shetland Sheepdogs; and his horses Webster, Heston, Betty Boop
Jack Moore, Chief Marketing Officer
• Architect of the marketing strategy for one of the fastest growing cancer treatment centers in the country, recognized
as one of America’s most trusted brands
• 30+ years of experience in the healthcare and hotel industries
Jim Te Winkle, Chief Development Officer
• 30 years of healthcare experience in clinical, development and operations
• Developed 20+ national/international human radiosurgery programs including design, operations and marketing
• Thought leader for and board member on national radiosurgery organization
• Senior management role in outcomes and data analytics for national disease management company
• Pet parent to three cats, Tigger, Boots, and Calypso
Nancy Dall, Chief Talent Officer

• Industry-leading HR and talent acquisition executive with 25 years of experience ranging from start-ups to Fortune 500

companies

• Former head of talent for Cancer Treatment Centers of America

There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly
speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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1. We consider PetCure to be the first pet cancer treatment
clinical company of scale and scope, expanding availability of
radiation therapy for pets and their owners.
2. We currently have six operational clinics in New Jersey,
Arizona, California, Wisconsin, Pennsylvania and Florida.
3. PetCure has treated more than 3,000 pets since 2014.1

4. After consultation, 56% of our pet owner clients have elected
treatments for their pets at an average cost of approximately
$9,000 per case.
5. Our clinics generated $8.7M in actual revenue in 2018.

6. Our goal is to expand to 25 additional markets in the United
States by 2025.
There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly speculative
and there is risk of the total loss of your investment. This is not a solicitation or offer to buy or sell securities.
Financial numbers are estimated, unaudited and subject to change. See disclosures at the beginning.
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2015
$3M
Seed Funding

2014
Founded;
Initial Clinic
Opened

2016-2019
$2.75M
Additional
Funding

2014-2019

H2 2019

2021

3,000 Pets
Treated

$10M
Pre-IPO Raise

Locations in 25
Markets

H1 2019
Clinics
Currently in NJ,
AZ, CA, WI, PA
and FL

2020
IPO
Nasdaq Listing
(Planned)

There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly
speculative and there is risk of the total loss of your investment. See disclosures at the beginning.
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Use of Proceeds
Working Capital $4,665,162
New Locations $750,000

Financing Summary
Equity Pre-IPO Convertible Notes
Unit 6% Convertible Note
Price $1.75 per Share Conversion

Additional
$400,000
Executives
Debt Disposition $1,381,838
Marketing $300,000

Deferred Salaries
& Related Vendor $1,603,000
Conversion Automatic Upon IPO
This is not a solicitation or offer to buy Fees
Offering
$10 Million
or sell securities. See offering Offering $700,000
Amount
documents
for further risks andExpenses
Target Close On or before November
30, 2019
disclosures. For illustrative purposes
Legal & Third$200,000
Expenses
only. There is no guarantee Party
that any

specific objective will be met. Slam Ad Total
technology is still in development.

$10,000,000

There is no guarantee that any specific objective will be achieved. Investments may be illiquid, highly speculative and there is risk of
the total loss of your investment. This is not a solicitation or offer to buy or sell securities. See disclosures at the beginning.
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Scott Milligan
Chief Executive Officer
PetCure Oncology, LLC
smilligan@petcureoncology.com
773-850-3312
Keith Moore
Chief Executive Officer
Boustead Securities, LLC
keith@boustead1828.com
949-295-1580

Jack Moore
Chief Marketing Officer
PetCure Oncology, LLC
jmoore@petcureoncology.com
847-420-5594

Brinson Lingenfelter
Director
Boustead Securities, LLC
brinson@boustead1828.com
949-375-6879

Karen Ard
Senior Managing Director
Boustead Securities, LLC
karen@boustead1828.com
303-886-4449
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